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To help you achieve your goals in relation te buying a home I necd to ask you some queslions thal will help me to undersiand how
n zerve you best. Tell me, what is the primary reason(s) you are Inleresled in finding a new home?
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How long have you been looking for a home?, A JWAP‘&W Ay
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Relatives/or Children living st home YES 7 NO Name: #1 A h#’l@ ay - é‘ Gt GEIOR ’ Birth date ! I

#z AGE/OR Bithdate _ J 8 #3 AGEIOR, Birthdate [ | ##

#4 AGE/OR, Birth date, / i@t #s AGE/OR Birth dale I L #8

Do you have any special school requirements for any of your cl-n:lcjre'n"-> E ﬁi‘ﬁﬂ&?‘y" - Mr" (’m{ﬂr/ M Zi/raf;
(L4 5&&&@/? cloe o Xb.

Pet’s/Animal needs in hurne?‘_ Nﬂﬂf— - Pel's/Animals names or type of Animal Mﬁ?f\)‘-ﬁ il
» _ 587
Approximalely how many square feet are you locking | I‘or in a hom # Bedrooms, g é(’aﬁ'?'/' M
R ot o
# Bathrooms / - = Yard size/Mis MONTHLY budget range for housing & 300 . €00
What is the absolute h:gh%you would cansider spending i you found the perfecl house? Monthly Ma7mm_nLE‘.deaximum?

Have you been working with a Real Estate Agent? YEIf yes, have you signed a buyer agency agreement with \he first agent?

Have you worked with an Agent in the past? YESH yes, based on your past experience with Realtors, how can we bezt enhance

your buying experience in Ihis ransaction?
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sase rate the importance of each feature that you would like in your new home. ’ e,

ENTERTAINMENT AREA 1.2 ()4 5 DEN 1234 5
FAMILY ROOM 1 2Q45 MODERM KITCHEN 1 234(5)
"CARPET COLOR ' 172 34,5  _POOUSPA ' ¢h 2 345
OPEN FEELING 12 34)% LARGE YARD _ 1 2/394 &
FAMILY NEIGHBORHOOD T2 5 E B LOW MAINTENANCE YARD 12 3. 4[5
SINGLE STORY ' 1 2 3 4, PRVACY _ 1 2.3 4% ..
TWO STORY (M2 34 'BBQ/PATIO AREA il E i@]ﬁ#—ﬂaw
BASEMENT _ %2_ 345 VIEW _ 172 3 4 %
SPECIFIC SCHOOL T 12, LARGE GARAGE 12 B} 5
DISTANCE TO SHOBIWORK | 1.2 32, 4:(5) _ OUTBULDINGS 172(3)4_ 5
NEWER HOME T a.2(3a 5 ACREAGE (2345
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\here any other feature/items that are important fo yout that we have not mentioned?
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yuld you please describe what you would consider an ideal home for you. Tell me about the most impertant
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stures, floor plan, decor, yard, ete.? .A)“\Lf
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At rne, what do you see you or your family doing in your new home? What hob}aies, do you have....... )
‘ntertaining, relaxi?. raising a family, ete.) S50 e bk - 3 ! ‘&-ﬁp}ﬁz"'ﬁ,é’
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e there any areas, locations, subdivisibns that you prefer or would like fo look at? _

Akl —

1

hat attracted you io these areas or preferences?

—— A

hal do you Teel will be the Key factors in your purchasing decision? (Price, terms, locations, features of )
operty, etc.) /4 17/ C‘,&C 4,/@-1’ ,ﬁMt > ; ; #f@
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hat time frame do you Wave in mind for moving‘?_ﬁﬁg{ f?:@ Y ‘/_ pati ~—Find R&%j%ﬁg’;g
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hat will you do if you do nol find a home in that time frame? AW /%?ﬁﬁlél 7169 Mﬁﬂ'yﬂf
P :

——m).
irrentty you OWWhat i current monthly housing® 4 L5 ¥ you currently own, do you have
ans 1o sell your n the negrfuture? YE f yes, may | offer you a free market analysis & our marketing
an for you to consider? YE will offer you this with no obligation on your part. DATE/TIME A
hat value do you believe your iome hac? e=——————"" |5 your home currenily listed for sale? YES

yes how much is it listed foF? ————m— __—~Have you ever listed your home? If YES, when and
1at agent(s} have you (are) you are listed with? _=———" — _—
sw long has it been on the market? Abn frees-

¢y goal is to help make your home buying’exp‘ér&ence positive. To do that we need open communication.

ith this, the litile problems 1hat naturally come up in buying a home can be handled easily and without stress.
there anything that § should know that might be helpful in gur working \ogether‘?
} "g{}'\vk - (g {

- = . . .
» you have a preference for main contact? YES - whom H&/Z/ﬁ: v éﬂf’/f’pﬂﬂg QXJ bﬁ’#{ /




|
When are the besl timefs) for me to call you? TIME Sun: NO Y - TIME ﬂﬂ-‘!"}“l "M"i ]
vk Ehredele ¢ NPTy ~ (M pishf A Loy -
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Mon: NO YES - TIME Tuwes: NO YES.-TIM

Thur: NO YES - TIME __Friday: NO YES - TIME Sat.: NO YES -TIME_
b f
When is the best time for you 1o fook al proper'ly?__?ff%fﬁ/;l /l{ﬂﬁw/ ﬂf? il )

P, v,
Do you have knowledge of the MLS system? YEE N o you understand how | am paid for my services? YES{NO
May | explain to you how Exclusive Buyer Agency+will benefit you? YES NO Are you willing to commit teo
exchisively working with ma? 0O Would you like daily updates for new listings to your Email? YES @

Other Commenls/information.

Financial Information - Optional---COPY OF PRE-APPROVAL LETTER

In order to help you obtain the best interest rates and terms, I need to gather some basic financial information,
This will allow me to explore all financing eptions & lo expedite your loan pre-approval, Yoeu may provide this
mformation at your discrelion. It will be held in total confidence and will only be used to help you secure the
most favorable financing terms possible on your behalf.

Do you understand the mortgage process? YES NO Closing Costs? YES NO Loan origination fees? YES NO
Title Insurance? YES NO Have you or your spouse ever filed bankruptey?YES  NO Discharge dale?

Are ¥ou or your spouse veterans with honorable discharge? YES NO
Have you or your spouse ever defaulted on a mortgage? YES NO
Have you made your payments timely in the past twelve months? YES NO Don't KNOW
May we run your credit for a pre-gqualification? YES NO K YES, please =ign below..oveveeeooo..
Signatures authorizing credit reporl here X X

Signature Date Signalure Date
May we have a lender contacl you to pre-approve you and go over with yon exacily what is needed to get the begt
rates and terms for you? YES NO When would be best me 1o call, and best #
Full Legal name(s) 55 DOB
Full Legal name(s) S5# DOEBE

Do you have a family member, or financing through work, or other means to purchase a home? YES NO
W yes, please explain
What forms of financing are you considering in purchasing a home?
Fixed Rate Variable Raste FHA VA 95% 97% 100% financing Conventional Other:
Current Employer & Occupation—
Current Employer & Occupation-—-Spouse__
Any gaps in employmentjn the past two years? YES NO, ¥ yes, explain m ——e

YEARS
YEARS

Monthty Income information:

Your income____ - - —— Spouvse incorhe

Other source of income Other income

Mizc, commenls

)& any income commission? YES NO I yes, do you frave a guaraniee? YES NO How long on commission?_

Are you or your spouse self.employed? YES NO How Long Payfreceive child suppon?YES/NO whly.
Frimary or Joint List mmonthly Joan, medical, or credit card paymenlts Spouse

List any past collections or judgements:

How much dewn payment do have available now? § Sovrce of down payment funds?

Is this money in a bank account? YES NO Olher comments_ ’ﬁfﬂ e
o2



BUYER'S EXCLUSIVE AGENCY CONTRACT

This Cortrael is emered inlo nd shall commence on 'TAMU;}_ rY 27, Z005 .
by ERA Ea g}g Real Estate " A _ (Broken} and
Xorpe s COMER. (Buyer),

Buyer employs Broker Tor lhe purpose of exclugively asgisting Buyet 1o locale property described below of other properly acceplable

to Buyer. and lo negoliate terms and condilions acceplable to Buyer Jor purchase af prnmr‘iy. This Contract shall letvninale at midnight
on April 270, 2005

A BRDKER AGREES fo diligenily  atfernpl 1o Jotate preperty  scceplzhble 10 Buyer; o negoliale price, lerms and rcondilions
acceplable o Buyer, for the purchase of propesty, and chall acl in The Buyers besl interest during (he term of this Contract.

B, DESGRIPTICN UNCLUD}NG. BUT NOT LIMITED TO, LOGATION, PRICE RANGE AND OTHER TERMS):
2= described by client

C. BROKER'S COMPENSATION:

1. Retainer Fee: Buyer has paid Broker a nen-refundable retainer fee of §___ =0 . This amount shall
be crediled to the lotal amount due at time of closing any  fransachion accomplished under this agreement including,

but not lirnited 1o, @ lease with option 1o purchase.

2. Commission: In consideration Jor the services io be periommed by Broker, Buyer alzo agrecs lo pay Broker 3 compmission
off o —mm—- or 2.500 v, of Ihe fotal purchase price; however, the iatal commission paeid
\o Braker shall not be less than §_** 51,000.00 . In the evenl seller pays a commission under a Beting

agreement srd Broket, with Ihe conzent of Buyer, iz lo receive any porfion thereof, 1hal porion shall he credited ageinst
Buyers financial obligations 10 Broker. Broker shall use Broker's best effort to cause lhe seller of ssllers agent lo salisfy the
Buyer's chligation to Broker,

The commission shall be due, earned and promplly paid i

a. Buyer or any other perscn acling for Buyaf or on Buyer's beh=lf, acquires any real property of interest as described
herein during the lerm of this Contract through the senvices of Broker of oitierwise.

b Buycr or any cither persan acling for Buyer or off Buyers behal, acquires any real propery of interesi described
herein, which was dizclosed Lo Buyer by Broker during the termy of this Conlract or within ) Ninety

after lermination of this Confract

3. Other ** Mipnimum fee shall apply if salez prige iz _$29,000 {ox las=s.)
For listed property, MLS co-broke is_agreed brokerage fee_

Brokers commission Tor services rendered, in respect lo any broker, is solely a matter of negotiation botween the Broker and the
Buyer 2nd is nol fixed, controlled, suggested, recommended oF maintzined by the Indiana Association of REALTORS®, Inc., the local
Board/Association of REALTORSE, the MLS (i applicable) or any person not a party 1o the contrach

D AGENCY DISCLOSURES:
i Office PBl‘icy. Buyer acknowledges receipt of a copy of the wiilten office poticy relaling o aoency.

2. Agency Relatfonships. LG 2534 4-10-8.5 provides thal a Licensee has an agency telationship wilh, and is represenling, the
ingividual wilh whom the Licenses is working untess (1) ihete is  wilten agreement o the contrary; of (2) the Licensee is merely
assisling the Wdwidual 28 a cuslomes. Licensee(Broker) represents the intergsls of Ihe Buyer as Buyer's agent to buy the Property.
Licensee owns duties of lust, loyally, confidentiality, accounting and disclosure to the Buyer, However, Licensee must deal honesliy

wilh & seller, All representations made by Licensee are made as the agent of the Buyer.

3. Limited Agency Awthorizafion. Licensee or the principal or managing broker may represent Seller as a seller ogent ¥ Buyer
wishes lo see the Property listed by Licensee or Ihe principal or managing broker, then Licensee has sgency dulies to both Buyer
and Sefler, and those duties may be diferent or even adverse, Buyer knowingly consents 1o Licensee aching as a limiled agent for
such showings.

If linvited 2gency anises, Licensee shall not disclose the following withouw the informed consent in wiiling, of both Buyer and

Seller.

(=) Any materisl or confidential  infermetion, gacepl adverse malenal facls or pehe aclually known by bicensee
concerning (e physica) condition of the Property and facls required by slatule, rube, of regulation 1o be disclosed
and that could not be discovered by o reasonable and imely ingpechion of the Froperly ty e parties

(1 That 3 Buyer will pay maore lhan the offered purchase price for the Pioperty.

() That a Selter will accept less Ihan the listed price lor the Erpperty.

(dy Other terms Lhat would create a conlraciual advantage for one party over anolher party.

(&} What molivates a pady to buy of sell the Propery.
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In a miled ageney snuation, the paries agree that there will be po impuialion of knowledge or information between any parly
and the hmiled agenl or smong Licencees

Buyor acknowledges thal Limied Agoncy Autholizabon bas been read and understood Buyer underslands thal Buyer daes not have
lo consenl to Licenses(s) acling as limitad agent(s) but gives inlormed cansent voluptarily 10 fmded agency ond waives any clams,
damages, [oszes, expenses, inclugding allorneys’ fees and cosls, againal Licensre(s) arsing from Licensee's(s") role ol limiled agent{s}.

58 E.  CONSENT TO REPRESENT OTHER BUYE RS-

. 59 Buyer underslands and agrees thal Sroker may forn lime to lime represent oiter buyers who rmay be inferested wn zoguining the
g same property a5 Buyer mamy wish lo acquire. Buyer expreasly waives any clammn, including, bul not hmiled 1o, breach of hduciary
(53] duty or breseb of confract bazed solely upon Brokers representalion of olber buyers who may be secking o acguire the same
62 property az Buyer, even it the olher buyer represented by Broker does acquire Whal property,

83 F. FURTHER CONDITIONS:
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69 G. ACKNOWLEDGEMENTS:

70 1.
71 2.
72

i3 3
74 £
75 5.
76 8,
i 7.
78

g 8.
80

81 8.
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83

24 10.

Buyer has read and underslands this Conlracl,

Thiz Contract conlains the enlire agreement of the panties and ¢zn only be changed in writing and signed by all parfies.

Thiz Contract i= binding upon alf the parties, their hairs, adminiziralors, execulors, successors and assigns.
Buyer has been zdvised to zeek prolessional advite on legal, financing, property inspections and/or tsx makers.
Buyer hés received an execuled copy of this Contract,

Broker holds & valid Indiana Real Ealale Licenze.

Buyer acknowledges that #f Broker's commission will he pard by a3 third pony (seller or tooperaling broker), that such a
relalionship may impose liations on the range of properlies that Broker may show 1o Buyer.

Buyer conzents to receive communications from Broker via lelephone, \J 5. mail, email and facsimile al he numbersfaddreszes
provided 1o Broker unless Buyer nofifies Broker in writing to the contrary.

Buyer acknewledges thal Broker hes no duly lo dizclose the racisl, ethnic or religious composition of any neighborhood,
communily or building, nor whether persons with disabifilies are housed in ary home or facifity, excep! thot the Braker may identify

housing facilities meeling 1he needs of a disabled buyer.

Where the word "Broker™ appears, it sholt rmean "Licensee” os providedin [ C. 25 34.1-70-5.6.

B%  This Agreement may be execuled simultanesusly or in two or more courterpans, each of which shall be deemed an original, but alt
86 of which together shall constitule one and the same instrument. The parfies agree thal ihis Agresment may be [ransmited betweens
87  them electronically or digitally. The pafies inlend that electronically or digitaily transmitted signatures conzlitule original signatures and are binding

8%  onthe parties. The original docurment shall be pramplly defivered, if requested,

.

\ferfos

&9 .
90 SANWsPERsONAGENT IN LICENSE # BUYER'SSIGNATURE T Tpate
71 EPRA Eagle Real Estate

82 BROKER OR COMPANY NAME 59000380 IN LICENSE # PRINTED

g3

84 AGCEPTED BY: PRINGIFALMANAGING BROKER BUYER'S SIGNATURE DATE
55

a6

FRINTED



ERA Eagle Real Estate Inc.
Buyer Agency addendum

- ’
ERA
Broker's Compensation-— Client acknowledges that the buyer agency agreement will include
ALL property, including UNLISTED for sale by owner property, an auclioned property, and
foreclosed property. Commission either will be paid upon completion of the ransaction or fee will
be added lo sales price, @ buyer's option. If property is listed, buyer agent’s fee will be paid
through MLS by seller.  Purchaser understands the value of third party negotiation an d
represeniation in this transaction. Buyer agrees to make any seller or other agent aware at FIRST
CONTACT that they are being represented by ERA Eagle Real Estate inc.

Agent owned property—-Be wary when purchasing property from Realtor that owns prope rty that
you are purchasing. Realtor is representing his/her own interest and you are likely to be ata
disadvantage if you fail to seek independent representation in these transactions.

Mortgage Pre-approval-—To optimize your negotiating position, you should know your price
range, and mortgage terms PRIOR to making an offer . A truth in Jending disclosure from your
lender should be viewed before beginning the process 10 give you underslanding of your monthly
payment and costs involved in this transactio n.

Lender Disclosure--— Eagle Financial Services LLG 1s owned by shareholders of ERA Eagle Real
Eslate Inc. There are many olher mortgage options available and c lient has every right to work
with morigage broker of choice. P lease complete competitive shop ping before you determine
where you will obtain your mortgage. No compensation will be paid to sales associates by any
rnortgage company for your business, without exception .

Earnest Money-—Dollar amount of earnest money is at client’s discretion. However, we believe
that eamest money should be enough to provide the seller with the security that you are sincere
with your offer. We generally encourage a minimum of $500.00 because that is a typical amount
in our geographic area of doing business. Under Indiana Jaw, earnest money must be deposited
within 48 hours afier acceptance of offer by the listing broker.

Multiple purchasers on same property -—- s commonplace for a Realtor to have more than
one prospective buyer on the same property. When this occurs, broker will make full disclosure of
this fact. Client maintains option to seek altemative representation; if desired and agrees o waive
any claims against ERA Eagie Real Estate Inc. or its associates in the event of consensual
multiple representation. When muliiple offers occur, no knowledge of other offers will be shared
by Broker. Listing agent will NOT present his/her own offer w/dual offers.

Survey Avaijlability -Alta 98 Title Insurance Policy Upgrade —When purchasing real property,
we suggest that you request a staked, C ertified Survey. This will provide you with a professional
opinion of the properly boundaries by a licensed Surveyor. You should check for accurate
property descriptions and land quantity. You should review your tilfe insur ance policy o reveal
encroachments, easements, shared driveways, & liens. Title insurance will have exceplions.
Puichaser has option to upgrade to an Alia 98 policy, for optional coverage. See your local Title
Company to determine your best options for litle insurance prior to closing.

Seller Disclosure and LBP Disclosure —Disclosures relating to property condition must be
viewed. Seller is required to disclose all known defects on 1 -4 unit residential property.
Termination clause-—Broker agrees to provide service satisfactory to client. If client wishes 1o
terminate this agreement, managing broker has five days to reconcite with client and writlen
release from ERA Eagle must be received 1o deem legal termination. Broker also retains the right
to terminate this agreement if we are unable to locate purchaser’s choice of Real Estaie.

Purchaser acknowledges this addendum and acknowledges understanding and a copy of the following documents:

__HUD Lead pamphlet  ERA Eagle Buyer Power Pack _ Inspection Directory

OO, s Lo o 7%5‘ &) Yerfos

~ Purchaser Signature Date Purchaser Signature Date



PROPERTY CONDITION MATTERS CONCERNING YOUR PURCHASE

ACKNOWLEDGEMENT OF ADVICE TO INSFECT:
Az a purchaser of real estale, you vndersland thal you should make every 2ior 1o have al) temponenis of the property inspecied

by 2 qualfied or licensed mspecior. In this elod. all inspectors are o be vhosen by purchaser(s). ERA Ezgle Real Eslate In.. and il's
associales recommend thal you should seek professionals lo perlorm these inspeclions for your bensfit. VWa da nol have the expertize
Io inspect yvour poienlial nroperty concerning the condilion of property.
PURPQSE OF INSPECTIONS AND SELECTION OF INSPECTORS;
I Indiana, generally he courte have found thal aftar a ransaction is tlosed on rea) property, unless purchaser can prove thal sciler
waz aware of 2 property defeat thal they lafled lo disclose, purchaser is responsible for breskdowns ar defects.
Your purchase agreemen| clearly stales thal purchager is Fesponsible lo inspect property.  The inspections are tor the putchaszer's benef.
s further understood that the cosl of inspections are purchaser's rezponsibilily and thal Buyer's agent will erder inspections on your
behalt if you sa desire,  Broker and Sales assotiate are lully refeased from any and all liability relaiing 1o the condiion of preperty being
purchased. Purchager agrees o cvaluale inspeclars eredentials PRIOR Io chovsing the inspector, Inzpections musi be completed wilhin ime
frames alloted on sales conlract, Any inspeclor selecled will be chosen by purchaser, and it is understood that Broker or Sates associale WILL
NCT select inspeciors for any reazon The courtesy st provided (on Ihe back of 1his decument) by ERA Ezgle Real Estale Ine. is & lisi of focal
inspectors. however ERA Eaple Real Estale Inc. does not endorse any said inspeclor in =y way, Addilionally ERA Eagle Real Estate Inc.
tepnol guarantes the inspeclors perlenmance or accuracy ol their services and will no! be held liable for inspeclor services,
DISCLOSURE AND RELEASE REGARDING MOLD:
Buyer is hereby advised hai mold andior other microscopic organisms (colleciively referred Yo herein as "Mold™) may exizt in, on or
around the Property and such Mold may have the polential to cavze heallh eflects including, but not limitee to, physical injuries, allergic
and/or respiratory reactions or other problems, particularly in persons with immune systen problems, young chitdren andfar eldarly persons,
Buyer acknowledges ang actepls the possibility of, and sk associoted with, the prezence of Mold. Buyer agrees lo conducl sl inspeclicns,
prioe lo closing, thal buyer deems necesszary or degirable lo delermine the exten, it any, of the prezsence of Mold, Buyer undlerstands that it

H@;
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presence of Mold in the Propary or its effecls,
Buyer understands and acknowledoes thal, if Mold s presonling, on or around the Property, it may be necessary to hirg third-party conlractors

to invesligate, evaluate andfor remedisle the aHected areas, ERA Eagle Real Eslale Inc. and irs associales are NOT QUALIFIED o make
recommendations or delerminalions conceming possible realment of mold or it's health or salety issues. Priot o end of inspection pedod, use
your owrr diligence regarding \his matier, and Fke all aclions necessary o inspect for, real and remove mold, uilizing appropriate, snd qualified
Mald experts.

IFYOU ARE PURGCHASING FROFERTY WITH SEFTIC SYSTEM:

* You should always have 3 conlraclor dig the syslem up te inspect the lank and distibution brox,

Itiz recommended Ihat the: bafles in the tanks be vhecked, because when the bafles fil il shortens the fife of the leech feld.

To examine the baflles, his alzo requires thal the tank be dug.

]

“ During dry seasong, a 2yslem mighl work properly, but during heavy reing or long perods of rain-syslem becemnes watellogged ahd may not
function properly, especially in older syslems or in areas where water {abie js high anyway.
" Mo=t Home Warranly programs will nol replace faulty Seplic syslems. .
* ERAEagle Real Estale Inc. and irs associales will not aceepl any future liability or guarantee any syslems regardless of eurenl inspeclions
or previous perlormance of systems.
APPRAISER IS NOT AN INSPECTOR:
Purchaser understands thal when lender requires an appraksal, thal the appraizer DOES NOT PERFORM INSFECTIONS ar EXAMINE property for
curent condilion of systemns or mainlgnance Hermns,
RELIABILITY OF PRIP\!T ED DOCUMEI_\!T % CONCERNING PROPERTY:

concerned with.  As purchaser, | acknewledge that | have been advized to in addition to iﬁspecling the: physical condition, verify lhe accuracy
of &F., sewage and walsr hookups, utility availability, sehoal infa., lol size, uility and l=x informatan FPRICOR TO submilling oifer. Typically,
informatien for these ilems are obizined from the homeowner and lax oMices. ERA Eagle Real Estate Ing, and its associales are free from
tutore liabikity retaling te accuracy of sajd prinled documenls.

HOME WAR 3

applies, and this Warranty is limvled to COVERED ITEMS only. FPleaze read the wamanly policy carefully, and a2 a home watranty poliey holder,

WAL K THROUGH INSPECTION PRIOR TO CLOSING:

A WALK Through inspeclion iz slrongly suggested PRIOR 1o CLOSING 1o check thal condilion of property is gimilar o when property was
purchased and originally inspecicd  ERA Eagle Real Estate Inc. advises thal you should be salizfisd with the condition of yowr property
during the inspection period, and verify Ihe conditjon during your walk through,

X Yo (g i fer e

Purchaszer Dale

P‘:rchaser ' Dale



Ahstractors, Deeds & Title Insurance

Indiana Tile

King's Tle Co.

Guaraniee Tille

Eleciricatl

A Heating, Air Cond. & Elet.

Henry Elec. Plumbing & Hig.

Abrams Electic
Bowden Eleclnic

CE&C Eleclie &
Control Electrnic
Detaware Electric
Dougs Eleclic
Elecliic Tech
Electical Specialtiés, InG.
Eaith Electric
Mastongale Electic
Reck's Heating & Eféc.

Shrader Indusirial Systems Inc.

Soligrs Eleclic

Walters Hlg. & Electric
Wilheite, Jeny L.

Wink Eleciric, Inc.

Heating & Cooling

Alaska Heating and Codling
Armslrong Hig. & Cooling
Bullock Heating & Codling
Clevenger Healing/Cotling

Conatser Heating gToohng

Coovert Hig. & AirCond.
Dehaven Héating"&' Cooling
Dedge Hig., Cooling Ser.
Ereedom Hlig. & Cooling™
Grider Heating & Codling’
Hufler Refrigeration Ser.

Kenny's Healing & Air Cond.

Lehinan's ME.
Masiongale Eleclric
Mikes Feating & Cooling

Moris Pluribing & Healing =~

Reck's Hig & Air Cond.
Virginia Heating & Cooling
Pest Inspections '
American Pest Conlrol

“Arah Térnite & F’e_sl Conlral”

Afrow Sendces’
Brickkicker
Hill's Pesl Conlrol

indiana Exterminaling Co. ~

Lewis Star Pest Control ™
Pesco Pest Controt [

Raintree Homé nEpettions ~

Stampes Pesl Contiol
Slar Home Inspections, The.
Walers Pest Co. C
Plomibing .
Doughty, Jack (Wells Only)
Enterprise Plumbing '
Flowmasier Plumbing
Foley, Tim Plumbing
Henry Plumbing & Htg.
Herberd's Plurmnbing Serv.
Jongs Plumbing

Lehman's Inc.

Masiongale Electric

Mr. Rooter '

Neal & Son's FPlumbing
Morris Flumbing & Htg.
Taylor, Jim Plumbing
Troxell Plumbing

INSPECTION DIRECTORY

288-9038
2881560
254-8457

288-3746
2B88-3252
284-7214
Z52-2679
769-8266
2899543
289-6484
TER-7T26T
759-7165
282-2775
206-2254
284-7151
759-9754
741-8530
2887351
2827282
2897276
2864141

759-8036
358-3r83
284-7720
3584339

7A7-0BBT T

2827393
T4T- 1177
306-3018
282-3644
2860376
282-0581

-289-1530°
© 284-9921 7
284-7151

3966453
284-40G11
7509754
ZB4-8787

288-7779

282-7600
2B6-5536
747-1956
765-529-8068
PRZ-5310
2851838
2B6-5510
TB5-332-2357

"289-0508

8774137827
254-3541

T59-5584
2B6-4369
2841000
2887791
255-2252
2B8-3626
759-9225
284-9921
284-7131
z86-0880
262-0903
284-4011
282-9232
2882314

“Ropof Inspection

Ajr Quality/Asbestos/Allergens/Radon
Brnckkicker

Hydrolech

Star Homez Inspections

Pillar 10 Post

Full House Inspeciors

Dean Reed

tion J. Crookston

Homeworx - Ty Muckols

romeland Properly Insp.- RicK Reagon
Housemaster

JDR Diversified - Rob Cline
Mace Construciion
Masiongale Electric

Nations! Ploperly Ihspectors
Pillar to FPost

Fainlree Horme Inspeéclions
Rob Dosch T oo
Roy Couch - Pararmount Builders
Star Home nspéeclions, Inc.
Trn-Check

Lead

Brickkicker

Raintree Home Inspeclions
Mold

Homeworx

Rainlree Home inpseclions

Radon Tesling
* Ace Horme nEpetlicnd™

Anderson Home Inspection
Home Emvironment’

" Homeworx

National Waleiproohing
FPesco Pest Control

Feace of Mind ’
Raintree Home lnspechons'

Don . Crockston
Seplic Cledning
Absolutely Clean
Mark Eskew

'Delaware Seplic

Payless Seplic & Sewer
Structural B
Bix Basemem ~
Dean Reed
Fasleel Foundalmn Anchonng Systern
Surveyors
Ashicn & ASsociales

Manship Suneyors (Marmn)

John Manship (Abdefson)

Milles

Morrison & Associales

Ward & Associates
Weodstoves/Fireplaces
Complele Chimney Senice

Hoosier Heanh ' o

King Masonry

mMurphy & Sons

Ye Ol Chimney Sweep

Water

Hoosier Laboratory

Hydro-Tech '

Sheny Labs

T47-1956
B42-1581

877-413-7827
'800-314-4930

282-0482
754-8446

317-257-8988
I68-4642

883-935-4662
2827700
7E5-578-0040
284-7151
7449777
BOU-314-9530
765-332-2357
744-0727
2B4-9263

8774137827

286-6840

‘7719258

T65-332-2357

317-257-8989

765-332-2357

‘BA0-924E

"B44-0463

24711881

317-257-BO89
'PBAA0D9 7
L PEEss10 T

- BOU-373-2231

765-382-2357

| 284-0345

- 398-9280
i3gEBEn
13584702

'284-3350

63620607

'T41-2229

465-1800

2865412

| 7B2-5594
66447527
G644-6987
ZB9-1917
2524584
643-BOTS

2B09-8582
280-0681
ZB8-6168
BOO-358-3218
ZBG-3988

288-1124
542-1581
747-9000



. o Contirmalfan Nomber__ . — .
-~ 9 . {F 1imitded whwn your appicalion is receiveq by phone, Rex, enking o sl ) NREGT-CEN {DS!?UU(?}-APP
= B WE I ———— e
ERA pROTECTIONPLAN APPLICATION Unit Type-and Price . L
 Instructions .

For caverage period and effeciive date, see Section B of the Tetnrs and Condltions,

Al plars nctude 9 575 deductible per service call Prices are for single-lamily residences
under 5,000 sg, B, €all for rates on residencns 5,001 to &,000 5g. 1.

BUYER COVERAGE  SELLER HUAL QFTION

You have four oplions ter subimitling your application. =} Single-Family Home. Condominium o Mebile Home... . 5409 Ly
#) Phone: 1-BD0-747-5152 € Mail (Send 2 cupy of this applicalion 1) 7 eat Single-Farity. Gondominiom o Mobie Home . 758 5
Aon Home Warranly Servites, Inc. . .

& Fax: 1-800-728-8203 F.0. oz 73465 " Uhlew Comstroclion. . ... .. . ... . 54 Kl Applieaple

. 1Y .

© Weh: TeamERA.com Ehicage, H 60673-745 D DUPIEX - e e e e 8575 $100
) T 7 7.1 5
FAYMENT, For Sedlers HVAC Coverage, payment ix due at itz of applicallon, QR Tty OO 7 50

For Buyer's Ctversge, payment 35 due 21 fime of tliting [cluse of gscrow].

Seller / Buyer Data. P . . [ Coverage Selection o
Mrmaﬁgg 20 Yes, I wani the free Sellar Coverage plus the 5757 HVAE Dptian Coverage, due i

Apglicant Name lime of applicalion, znd | agree to purchase Buyer Coverage al cloging,
Firsiictan 73] - ' — +3 Yes, | want the free Seller Coverage, but without the HVAC Option, and | 2gree to

Address - purchase Buyer Coverage at closing,

Cty/StatejZip__ . : LisingDate ___ 4 Listing Exmration _ [

Fhane Nurnber . —— i — - - " Iagrae lo purghase Buyer Coverage a1 closing, but ! do mof want Seller Coverage

E-mail Address of the covered Scller | . or Ihe HVAC Option.

Buyer Injermation Expected Closing Dale Y Y S

AT Name sl Optional Coverage For The Buyer = 3 _ ‘
Adtress . . 1 Year 2 Yeap* 1 Year 2 Year*

City £ State / Zip . . . Smart Buyer Option D560 D1 §115 Washe/Dryer Package 2850 1§15
Garage [toot Opener Swimming Fool L1 E175 %345
Fhore Nompes_ Rrot Leak Repair Spa 25175 O %345
E-mail Address ot the covered Ruyer g:ﬁ;ﬁﬂiﬁ?s;srem Sw;immmg Fool/Spa F‘?)ckage [15175 1335345
- — o B ALy COMMOR etquipmen .
Add sl R | ver 15 Coptract (i different from above) %Lx;}r?me ‘:r:i";ns fce Maker [} 575 - (0§45
Fraperty Address Burglar & Fire Alarm Freezer 835 D565
: : Well Pump 3595 545
City / State s 2p "
H * Upbiorsl coverage only b purchassd foy the came te the tase coverage seleefion, For evampe,
Mm{'—m 2 year buyer mann? rrﬂyb'omyp:electzyw Optionzt Gu-\':cﬂmagsa e
Compamy File ¥
Pha F
" b Seller HVAG Oplion Coverage » S
Escrow Officer Tota) Bue with Applicalion LI T
Buyer Coverage + &
AgEﬂt Data : Buyer Options + &
Sales Assogiate Name Total Fees Bue at Closing = B
Sales Assotiate E-mail_____ Acceptance / Declination-of Cove rage
ERA (tfice Name _— [} Purchaser {Buyer or Setler) agrees 1o porchase a Home Protection Plan at the cost
ERA Branch Office Phone Nmber listed abeve lor e spplicable unit, which is due and payable af closing. Purchaser 1
- - acknowledges that they understand the terms and conditions of coverage ang
ERA Branch Office ID Nomber _ * aulitorizes escrow agent to make a check payable o Aon Home Warrarty Services, Inc.
) ) for bolal contract tee. If setected, payment lor Seller HVAG Option Coverage is due at
3 Coverad Hometwrer is Sales Associate, Employee or Broker. lime of application.

; 01 Vacktowledpe having read the terms and conditions of the Home Protection Plan
€Y Eneck enclosed Cheek Number flgnamrr. of Purchezer {Sallar or Buyer) Artepting Terms a;; :nnﬂiljuns or Declining Coverege
[Wake theck payable 1o Aon Home Wartanly Saniess, e} 2 Dt -

. o ale
QO my eredi card O Visa O MasterCard O American Express 0 Diseguer Flonalure of Heare Buyer Accepting Terms snd CongBfons ar Declining Coverage
Cardholder Name __. ) b . -l
? . - " ) . Date - —_—

Card Number __

Expiralion Date

Sgnature _




Home buying Process made simplel

eraEagle
Associate asks for Step by step flowchart
meeting!
YES

Y

Needs Analysis meeting
Financing Questions/Answers.
Current home to sell7 CMA
Needs/Wants in new home. NO
Timing issues/Concerns.

Problem solving. YES
Buyer Agency considerations.
Morigage

Seling 2
home BEFORE
you can buy?

NO YES

Consider
Mortgage
options

" Home sale Home to seli NO
Contingent on .
purchasing home
of cholce Buyer
No Agency
Choose
No home to sell Lender
Written " Truth in P Make
pre-approvaé | Lending 1 Application
A ted View
cceple homes to -
Offer on consider Seleci wnt;s::g::zlfﬁr
current Home-view {all terms
Home. New dizclosures. inclusive)

choice

Acceptance or Gounteroffer or

DAY 101 Rejection or

Earnest money i s

Select new '( )

deposited-§500.60 <~ Eh:ml;e Acceplance Com-ﬂer offer acceptance
Typical Amt. ; T o=

.

Ber & Buye A i Yerificalions
Seler Uy. ' ppraisal New Credi,
agree 1o repans ordered Prior
mutually (or | $250-$275 Judgement
offer is voided) (Day 5 -20) search received.

Inspection
response

Inspection peripd
{Day 2 - 16)
e £50-5400

Title Insurance, Final
Closing Utilities Survey & Mortgage Appraisal
[Day 20-40) Changed Homeowners Ins. Approva! approved
$300-7007727 (Day 20 - 30)

Move inl
(Day of close
or up to 30 pac

Thank You for choosing ERA Eagle Real Estata
"The Friendliest Realtors in the area”’




